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MIDWESTERN BIOAG NEWS

Midwestern BioAg (MBA) announced a new 
collaboration with Indigo Agriculture to help 
farmers access and maximize success in the 
rapidly growing market for agricultural carbon 
credits. The collaboration – which will enroll 
and support farmers’ participation in Indigo’s 
premier carbon farming program – represents 
the next step in MBA’s nearly 40-year legacy 
of advocating for better farming through 
improved soil health.

Starting with the 2022 planting season, MBA 
farmers adopting practices that prioritize 
the biology of soil alongside its physical and 
chemical properties will be able to translate 
their efforts into a new income stream: 
high-quality, registry-issued agricultural 
carbon credits. By combining MBA’s deep 
expertise in soil health practices and holistic 
agronomic services with Indigo’s industry 
leading carbon measurement, reporting, and 
verification capabilities and buyer network, 
the collaboration will provide individualized, 
end-to-end support for farmers, helping them 
earn the most for their efforts by producing the 
most in-demand quality credits. 

"By partnering with Indigo Agriculture, we are 
excited to bring additional profit opportunities 
to our growers for the same soil-building 
practices that we have long recommended,” 
said Gaji Balakaneshan, Chief Operating 
Officer of Midwestern BioAg. “Agriculture is 
at an inflection point now that farmers are 
being incentivized to adopt such practices, 
driving operations that are more sustainable 
as businesses as well as stewards of our land.”

Validated through data collection, a rigorous 
scientific methodology, and third-party 
verification and backed by a network of 
committed buyers, Indigo’s carbon program 
offers a minimum grower payment of $20/
credit. With its farmer-friendly terms and suite 
of educational resources, Carbon by Indigo is 
designed to help farmers get the most value 
out of carbon farming long-term, both from 
carbon credit income and from soil health 
improvements.

“Midwestern BioAg has been a trusted 
advocate for the benefits of soil health practices 
long before the market for agricultural carbon 
credits even existed,” said Heather Gieseke, 
Commercial Head of Carbon at Indigo Ag. 
“Today’s advancements in science and 
technology have made it possible for farmers 
to translate these practices into a whole new 
crop – carbon. Indigo is proud to work with 
MBA to help farmers receive the most value 
and benefits for their efforts as the carbon 
opportunity continues to grow.” 

Are you eligible to earn extra income with 
carbon credits? If you have adopted one or 
more of the following practices recently or 
plan to, contact your BioAg Consultant about 
enrollment.

• Planted cover crops

• Reduced tillage

• Diversified crop rotation

• Improved nitrogen timing

Learn more: IndigoAg.com/MidBioAg

Midwestern BioAg Introduces Carbon Farming 
Support with Indigo Agriculture 
Collaboration Poised to Help Farmers Access and Maximize Carbon Credit Opportunity 
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Although it may seem counterintuitive, now 
is an ideal time to consider transitioning 
your operation to organic. That’s because 
while organic fertilizers tend to be premium 
to conventional fertilizers when all fertilizer 
prices go up, that premium drops to a 
much smaller basis, relatively speaking. 
The sky-high conventional crop prices more 
than offset the cost of the organic fertilizer 
premium. 

For the transition years when you’re selling 
a conventional crop while using organic 
inputs, you could potentially be looking at 
a net profit, not a net investment. The two-
year transition period of cash usage is one 
of the primary barriers to organic transition. 
At Midwestern BioAg, we are working with 
lenders to provide financing to help support 
growers in environments when the transition 
period represents a net cash investment. 
These can defer principal payment to the full 
organic years when cash flow has improved. 

Nobody predicts that these market 
conditions will last 5+ years, so by the time 
the conventional crop prices come off, you’re 
able to sell a certified organic crop and realize 
the typical premium. As of the last year or 
two, the average organic crop price can be 
two times the conventional price. Yield drag 

for transitioning operations is typically 0-20% 
vs. conventional farms. This is primarily due 
to the farmers' willingness to adopt practice 
changes. We estimate that half of the drag 
is due to insufficient fertilizer program, the 
other half due to insufficient labor. A farmer 
that is willing to adapt to the needs of an 
organic system can maintain their yields and 
potentially triple their per-acre profitability.

We focus on soil health. One of the biggest 
impacts of that is maximizing nutrient-
use efficiencies. It’s common for growers 
to build up their P and K reserves when 
prices are lower so they can cut back their 
spending during times like this. But studies 
have shown that only 10% of soil P and K 
is actually plant-available. There are soil 
organisms that solubilize that P and K and 
raise those percentages, up to 80-90% for P 
and 30-40% for K. That’s our wheelhouse. 
That’s what we do. We can help you access 
more of those nutrients near-term and 
create a sustainably profitable farm for the 
long term.

AN IDEAL TIME  TO TRANSITION TO 
ORGANIC PRODUCTION
Gaji Balakaneshan, Chief Operating Officer  
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Earn The Right

Here we go again. In your farming career, you 
have about 40 chances. You could do the same 
thing every year. Make money, make life easy, 
and get rich when you sell the farm. But farming 
is not just about the money and getting rich, it’s 
also about responsibility and pride. We want to 
do what’s right for the land, the environment, 
and the consumer. Obviously, we wouldn’t have 
to regenerate anything if it was all being done 
perfectly.

What I wish I would have known and understood 
30 years ago (that's when we started farming) 
was just two things: soil health and soil fertility. 
We have always said that biological farming is 
about doing everything you can to get the soil 
healthy and mineralized, but what does that 
exactly mean? For soil health, it’s biology. You 
need to take away negatives and create an ideal 
home while feeding the soil life. Excess manure, 
salt fertilizers, excess nitrogen – especially in one 
application, all the plant protective compounds, 
and weed control tools certainly don’t make the 
soils healthier. I have always said you need to 
earn the right not to use all those materials. 

Healthy soils mean loose crumbly structure, 
water infiltrated, no crust on top yet minimally 
disturbed, living roots, plant diversity along 
with minerals made exchangeable. The trace 
minerals keep the crop healthy. NPK drive yields. 
Calcium and sulfur aid in soil structure and plant 
health. They also affect root development and 
mineral uptake - double your root and cut water 
and fertilizer in half.

Soil fertility is the exchange of nutrients and 
that means biology and plants bringing in and 
recycling minerals. Minerals are then in the 
carbon biological cycle are time-released and 
less likely to tie up, leach, and erode off your farm. 
Midwestern BioAg has been building fertilizers, 
both dry and liquid, that provide higher-quality 
balanced minerals and carbon supplied with 
them as food for biological activity and more 
efficient use of fertilizers. Over the years, we 
kept improving our mineral, carbon delivery 

system, the liquid with molasses as the base, 
and our TerraNu line using by-products of dairy 
manure as the base. Not only do they feed and 
stimulate biology in the soils but also promote 
root growth and plant health.

I have used the phrase “earn the right.” The 
right is to not use all the intervention products, 
soluble fertilizers, and nitrogen. The problem is 
once you start down the biological farming road, 
how do you know when you can cut inputs? 
It does take testing on your farm as each one 
is different. You start using BioAg fertilizers, 
compost/manure, grow cover crops – rye works 
well after corn/beans. (You do need to learn how 
to manage the rye). You also minimize tillage, 
use shallow incorporation of residues and deep 
ripping as needed to work. Now what? You are on 
a new path with new rules, and you are starting 
to “earn the right”. I didn’t mention livestock as 
they certainly do fit on many farmers not only 
the 5 benefits of manure, but the rotation with 
forages included. This company started working 
with mostly dairy farmers as you get paid twice – 
once for growing the crops and again when you 
feed them. Healthy mineralized soils produce 
healthy crops which lead to healthy productive 
livestock. Every farm is different all farms didn’t 
always follow the complete program.

MBA is doing a survey. I would like your help. We 
want to get a picture of all of our customers. We 
live in a time where we all have to do better. There 
will be opportunities. The better the program 
and soil, the more resilience and success you 
will have. Completing the survey will help guide 
us on ways we can contribute. 

Thanks much – hope you have a great growing 
season.

GFZ

FROM THE DESK OF GARY ZIMMER
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Growers Edge, a provider of data-driven 
financial technology (fintech) solutions for 
the agricultural industry, announced today 
a new partnership with Midwestern BioAg® 
and The Nature Conservancy to introduce 
a sustainability-focused, warranty-backed, 
agronomic offer.

“Bringing innovative, sustainability-focused 
agronomic solutions to growers is key in 
achieving optimum soil productivity and 
protecting natural resources for success 
in today’s volatile marketplace,” says Gaji 
Balakaneshan, Chief Operating Officer of 
Midwestern BioAg. “Our unique partnership 
delivers a crop plan that features Midwestern 
BioAg’s holistic soil health approach and 
benefits soils, water quality, and nutrient 
management.” 

Growers Edge joined forces with Midwestern 
BioAg and The Nature Conservancy to design 
an offer that addresses a grower’s concerns 
when adopting regenerative practices. When 
growers follow the practices outlined in the 
Midwestern BioAg Sustainability Challenge, 
they receive a warranty-backed performance 
guarantee to help reduce the risk of adopting 
regenerative practices. The Nature Conservancy 
is contributing financial and technical support 
to the crop plan offerings, which include 
improved nutrient management and the 
establishment of cover crops.  

“Building the regenerative capacity of our 
cropland is more important now than ever 
before,” said Greg Fishbein, Director of 
Agriculture Finance at The Nature Conservancy. 

“Collaborating with industry leaders to 
create innovative solutions that address the 
challenges farmers are facing is the best way 
to improve soil health and water quality in our 
agricultural system.”

Growers Edge partners with agricultural input 
suppliers, retailers and other organizations 
across the U.S. to deliver grower-relevant 
financial technology solutions to meet the ag 
industry’s ever-changing demands. In 2021, 
the company announced its first sustainability-
focused Crop Plan and deployed its new end-
to-end embedded financing platform for the 
ag industry. 

“Our partnership with Midwestern BioAg and 
The Nature Conservancy brings to market 
an innovative and high-performing data-
driven sustainability offer,” said Todd Robran, 
Regional Sales Manager at Growers Edge. “We 
are excited to provide retailers and growers 
with solutions that build a more resilient future 
for agriculture and our world.”

Growers interested in participating in the 
Midwestern BioAg Sustainability Challenge 
can learn more at www.midwesternbioag.com 
or by contacting their sales representative.

Midwestern BioAg Helps Growers Implement 
Warranty-backed Sustainable Crop Plan
Midwestern BioAg Partners with Growers Edge and The Nature Conservancy 

MIDWESTERN BIOAG NEWS



6 From the Ground Up  |  Spring 2022

WHY DO WE FERMENT FORAGE?
Bailey Farrell, Nutrition Specialist

Fermentation “Plus”™ Silage Inoculant 
contains live and naturally-occurring 
microorganisms to ferment most plant 
materials. It can help you produce superior 
silage with low pH and high lactic acid. 
Fermentation “Plus” also helps prevent silage 
spoilage by inhibiting the growth of harmful 
organisms. This product is available in both 
dry-granular and water-soluble forms. There is 
a guaranteed analysis of a lactic acid bacteria 
count of 100 billion (1x1011) CFU per pound for 
dry-granular and 90.8 billion CFUs per gram 
for water-soluble forms.
 
Benefits Include:
• Reduced heat damage.
• Reduced harvest loss
• Improves feed palatability
• Increases feed digestibility and value

ABOUT BAILEY
As a Nutrition Specialist, Bailey considers the varied nutritional needs of different 
species and then formulate a balanced diet. She also formulates custom mineral 
blends by supplementing minerals that are deficient in the feedstuffs. She is from 
Barneveld, WI, and graduated from the University of Wisconsin - River Falls with a 
Bachelor’s Degree in Animal Science. Reach out with any nutrition questions or if 
you need a formulated ration and/or a custom mineral blend for your herd.  
Contact Bailey at nutrition@midwesternbioag.com.

Fermenting forages is very beneficial to cattle 
nutrition and production. When forage is 
fermented it causes a breakdown of forage 
material, making it easier for animals to 
digest. Since the fermented forage is easier to 
digest, the bodies can digest forage quicker 
and releases more energy for the animal. The 
cattle can utilize the feed more efficiently and 
this will result in less waste in the undigested 
material that they excrete. 

Breaking it down to the molecular level, 
microbes multiply and break down the forage 
through the fermentation process. When the 
microbes break down the forage, they produce 
volatile fatty acids that act as a natural 
preservative. When the cattle consume this 
forage, they also consume probiotic microbes 
that boost the beneficial population in the 
animal’s gut. Fermented forage has great 
nutritional value and leads to a stronger and 
healthier cow. Midwestern BioAg offers a 
silage inoculant that aids in fermenting feeds. 
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When I started back in March of 2012, I had zero 
intention of working at a fertilizer company. At 
the time, it was really blind luck that I applied 
for the position. I worked at the local ADM from 
spring through fall and farmed with my father 
around 500 acres. We also had a semi repair 
shop and did D.O.T. inspections all year round. It 
just so happens we were inspecting MBA’s trucks 
at the time and when the driver came to pick up 
the semi, he said they were looking for full-time, 
year-round help. This sounded intriguing to me 
as I was only a seasonal employee at the time.

For the first 5 years, I started out with running the 
air and spinner machines and doing deliveries. I 
really liked getting to meet all these new people 
that farmed in my area that I had never met 
before. I loved the interaction from them as 
they showed me around their farms to float on 
fertilizer. Every day was a new voyage or new task, 
never the same ol’ rut. I was always improvising 
on ways to be more efficient, cost-effective, 
and multitasking at its finest, which drew me 
into the Operations Manager spot. I secured the 
Operations Manager spot for another 3.5 years. 
This really honed my leadership skills. I actually 
enjoyed the thrill of the spring rush in the 
operations role. There was never a dull moment 
and time flies when you're having fun.

As time went on, the General Manager (GM) at 
the time moved on and I have since stepped 
into that role and looked forward to growing with 
MBA. I kept my nose down and worked hard 

to get where I’m at today. 
The best part about this 
job is still interacting with 
our customers. I truly enjoy 
talking with our customers 
and helping make them 
sustainable farmers.

When I started in 2012, 
I pretty much had the 
mindset of the local co-op. 
There were basically 4-5 dry fertilizer products, 
and the rest were pixie dust. It wasn’t until I heard 
Gary Zimmer talk a few times and slowly started 
some of these practices on our own farm that 
there is proof in the pudding. We are custom to 
each grower; not the standard products across 
the board. That’s what I love the most about this 
job - sharing the things that I’ve learned over 
the years, whether it was something we tried 
ourselves or some trials that our customers did, 
sharing the successes and trying to change the 
way we farm with healthier soil, doing more with 
less and farming sustainably.

The best part about working for MBA is the 
knowledge and education about sustainable 
farming practices they give to the employees. 
I’ve learned so much over the decade with 
MBA and still to this day, I learn better ways to 
do things. I look forward to the future and the 
success it holds for MBA.

We're happy to have you on our team, Chris!

10 Years on the BioAg Team 

TEAM FEATURE

How are we doing? 
Leave us a review!
Find us on Facebook and 
Google and let us know 
about your experience. 
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10955 Blackhawk Drive
Blue Mounds, WI 53517
800.327.6012 | MidwesternBioAg.com

Follow BioAg along on social media. 
Find us on Facebook, Twitter, and LinkedIn at @MidwesternBioAg.


